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Assets Under Management (AUM) - as on March 31, 2021  

Key Milestones

BCPL Consol AIFs Off Book Total

(I in crore)

511.8

Rating reaffirmed by ICRA
ICRA reaffirms BBB rating highlighting quality underwriting & liability  
management

Launch of BlackSoil India Credit Fund
BlackSoil leverages its robust track record to launch its maiden secured 
credit fund with an initial close of I125 Crore amidst a pandemic

NCD Program crosses I250 Crore
Milestone achieved as total funds raised via the NCD program crosses the 
I250 Crore mark

Disbursements cross I2,000 Crore
BlackSoil crosses the disbursal milestone of I2,000 Crore across multiple 
platforms

269.3 23.5 804.5

Aug-20

Nov-20

Dec-20

Feb-21
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Director’s Letter

Dear Stakeholders,

We believe all businesses that create value are sustainable in the long run. Our philosophy of value creation for all our 
stakeholders is helping us to build a robust and sustainable business model.

Financial Highlights
The highlights of the Consolidated Financial Statements of the Company are as under:

A.    Indian Economy:

India was under stringent lockdown beginning Mar-20 to Jun-20. The announcement led to widespread concerns as all 
activities, barring few essential services were not operational leading demand / supply disruptions, effects of which were 
felt through income loss and unemployment levels scaling. As a result of the strict lockdown, Q1FY21 saw a contraction 
in GDP of 24.4%. Q2FY21 saw recovery in high frequency indicators such as GST collections, e-tolls, auto sales, 
railway freight, electricity consumption, amongst several others as lockdown restrictions gradually eased. The economy 
recuperated with GDP growth contracting by 7.3% in Q2FY21 followed by a positive growth rate of 0.4% in Q3FY21. The 
gradual unlocking of the economy and resumption in business activities led to 1.6% expansion in GDP in Q4FY21 but 
overall, it contracted 7.3% YoY in FY21.

B.    Impact of the COVID-19 Crisis:

COVID-19 pandemic penetrated the deepest core of our civilisation. After the first wave we thought that we had gained 
control of the situation but the second wave found us wanting for basic necessities such as oxygen and medical supplies. 
The government’s approach in dealing with the two waves had been different. The response to the second wave was 
more localised and driven by the states while in the first wave we went for a national lockdown. 

In the first wave, we went through a prolonged nation wide lockdown, manufacturing and the urban economy had come to 
a grinding halt while the rural economy continued to move because of less strict lockdowns. However, agriculture which 
is the primary driver of our rural economy providing employment to more than half of our population, continued to grow. 
Agriculture further benefited from good monsoon and cheaper and higher availability of labor. Our agricultural economy 
grew by 3.4% while the overall economy contracted with 7.7%. In order to control the coronavirus spread, most of the 
manufacturing sector had to work at a lesser capacity or shut down. Non-essentials manufacturing was hit for longer and 
with more severe restrictions. The fear of prolonged lockdowns in the second wave also led to migration back to villages.

Now with the massive vaccination drive we do hope of economic revival and also less fear of a third wave. Most of the 
rating agencies are projecting between 9.3% to 9.8% growth for FY 2021-22.

Particulars As on March 31, 2021 As on March 31, 2020

Total Income 7,256.2 8,130.3

Total Expenditure 4,759.9 4,858.5

Profit before Tax and Provisions 2,496.3 3,271.8

Less: Provisions (5.2) 604.6

Profit before Tax 2,501.5 2,667.2

Less: Taxation 726.2 792.9

Net Profit after Tax 1,775.3 1,874.2

(In ` Lakhs)



   6 Blacksoil Capital Pvt. Ltd.

C.    Financial Performance and Fund Raising:

Right from the time when the economy started facing stress in real estate, we became more focused on balance sheet 
level liquidity and did only high-quality disbursements. We focused on improving our systems and processes, creating 
a robust underwriting model and moving transactions to a technology-based monitoring platform on cloud. This mantra 
helped us to sail through severe liquidity stress faced by the financial services sector. There was one new disbursement 
from a bank during the financial year. Also, we were successful in raising three series of NCDs worth ₹79 Crore in FY21. 

During the year we made a gross disbursement of ₹390 Crore against ₹314 Crore of last year. Our collections were also 
higher at ₹388 Crore against ₹339 Crore of last year. Our net book increased marginally to ₹442 Crore from ₹439 Crore. 
There was fall in our consolidated revenue to ₹73 Crore against last year of ₹81 Crore due to lower disbursements. PAT 
during the year stood at ₹18 Crore compared to ₹19 Crore in FY20. Marginal reduction in profitability would largely be on 
account of the global economic slowdown during the 1st  half of FY21. 

The consolidated net worth of the company has gone up to ₹246 Crore from ₹226 Crore of last year. The company also 
converted CCD Series 2 and allotted sharers to the management worth ₹1 Crore in FY21.  

D.    A Heartfelt Appreciation

We take this opportunity to thank all our investors, employees, advisors, and other business associates for their 
continued support. In such unprecedented times, we are committed to deliver best results towards all our new and 
ongoing investments.

Wishing you well and hope you get vaccinated soon!

Thanks for joining us on this journey.

Yours sincerely,

Mohinder Pal Bansal

Place: Mumbai

Date: 30 September, 2021



Annual Report 2020-21        7 

DIRECTOR’S
 LETTER

BLACKSOIL 
OVERVIEW

CONSOLIDATED FINANCIAL 
STATEMENT EXTRACTS

MEDIA 
COVERAGE

A. Blacksoil Corporate Structure

1.    BlackSoil Capital Private Limited

BlackSoil Capital Private Limited (BCPL) is a non-
deposit accepting non-banking financial company 
(NBFC) registered with the Reserve Bank of India 
(RBI). It was acquired in 2016 and is a platform 
set-up to provide alternative credit solutions to 
high growth VC-backed companies, established 
promoters and small & medium businesses. BCPL 
offers loans that range from ₹5k to ₹50 Crore, with 
a tenure of 1 to 3 years, secured with cash flows 
and/or additional collateral. The key investors in 
the company include the family offices of respected 
corporates as mentioned below:

1. Avvashya Group: Chairman, Shashi Kiran Shetty. 
AllCargo Logistics Limited is the flagship entity of 
the Group, rated [CARE AA (Negative), CRISIL 
AA-]; 

2. Navneet Group: Managing Director, Sunil Gala. 
Navneet Education Limited is the flagship entity 
of the Group, rated [CARE AA+, CRISIL A1+]; 

3. Mahavir Agency helmed by Virendra Gala (a real 
estate advisory firm);

4. Florintree Advisors helmed by Mathew Cyriac 
(an India-focused alternative asset manager, 
based in Mumbai) and;

5. BlackSoil Founders: Mohinder Pal Bansal and 
Ankur Bansal (Blacksoil Advisory). 

Key Strengths
1. Alternative Credit Platform – BlackSoil has set up 

a cash-flow based proprietary underwriting model 
which allows to effectively underwrite asset-light 
growing companies. The platform also enables to 
provide bespoke channel financing solutions.

2. Strong Track Record – BCPL has made 
disbursements worth ~₹1,650+ Crore across 
110+ transactions with 60+ exits at an average 
IRR of 18% in 5 years of its operations.

3. Stellar Portfolio – The investee entities have 
cumulatively raised $4+ Bn in equity, which 
comprise of 65+ unique start-ups and four 
unicorns with a very small write-off till date.

4. Deal Sourcing – BlackSoil has a proprietary 
origination solution that has enabled to source 
350+ deals since inception.

5. Ticket size agnostic – BlackSoil offers solutions 
to companies of all sizes with flexible ticket sizes 
ranging from as small as ₹5k to as large as ₹50 
Crore.

6. Seasoned Management Team – BlackSoil has an 
experienced management team which has 100+ 
years of cumulative relevant industry experience.

BlackSoil has enjoyed another strong year of 
performance aided by a diversified product mix, 
robust volume growth, prudent operating costs, and 
effective risk management despite the pandemic 
and lockdowns. With an AUM of ~414 Crore, BCPL 
has emerged as a niche as well as a diversified 
NBFC. BlackSoil has prudently balanced its Assets 
Liabilities Management (ALM) with a strategy of 
raising long-term debt and maintaining a judicious 
mix of borrowings of multiple series of NCDs, 
borrowings from banks, ICDs and deposits from 
shareholders. BCPL continues to closely monitor 
liquidity in the market; and as a part of its ALCO 
(Asset Liability Committee) strategy has always 
maintained a sufficient liquidity buffer.

BlackSoil strives to design its products and services 
in line with its customers’ changing financial 
needs and aspirations. BlackSoil converges the 
capabilities of its team and technology architecture 
to operate at highest levels of efficiencies. To this 
effect, BCPL has a management team composed of 
experienced and skilled industry stalwarts, under the 
guidance of Mohinder Pal Bansal and Ankur Bansal. 
Currently, the BlackSoil Team consists of more than 
45 individuals and is equipped with specific industry 
experience. The team is actively involved in various 
tasks to make sure that the highest standards of 
corporate governance are maintained and risk 
framework is followed.

2. BlackSoil Asset Management Private  
Limited    (BAMPL)

BlackSoil Asset Management Private Limited 
(BlackSoil AMC) is a subsidiary of BCPL, which 
manages SEBI-registered Category II AIFs and 
provides sourcing & monitoring services to its 
portfolio companies. The pandemic took all of us 
by a storm and changed the way we live, however 
BlackSoil AMC continues to actively manage & 
monitor its portfolio closely and help navigate its 
Portfolio Entities through these turbulent times. 
BlackSoil AMC manages following AIFs and 
portfolio services:

a) Walton Street BlackSoil Real Estate 
Debt Fund I, Realty Debt Fund
Walton Street Blacksoil Real Estate Debt Fund–I 
(Realty Debt Fund) made its initial closure in 
February 2018 and final close in February 2020 
with gross commitments of ₹318.5 Crore. The 
strategy of the Realty Debt Fund has been to 
focus on mid-income housing in key end-users 
driven markets, where sales are stable and 
predictable. The Realty Debt Fund has deployed 
₹314 Crore (98.5% of the total commitment of 
the Fund) across 10 investments in residential 
projects at Bangalore, Hyderabad and Mumbai. 
The Realty Debt Fund has fully exited 1 
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investment and partially exited 2 investments 
as there were some prepayments from project 
cash flows as well as scheduled repayments. 
The Capital Outstanding as of 31st March 2021 
is ₹229 Crore, ~73% of the Fund size. 

The performance of the Fund as per September 
2020 Benchmark Report by CRISIL has been 
ranked in the top quartile of Category II AIFs 
with net IRR of 16.5% v/s benchmark of 8.7% 
for Category II AIFs.

b) BlackSoil India Credit Fund, Non-
Real Estate Credit Fund
The alternative credit platform of BlackSoil 
provides much needed debt to Start Up 
companies to grow their businesses. BlackSoil 
launched its new SEBI-registered AIF Cat-II 
Fund, Blacksoil India Credit Fund (Credit Fund) 
to provide secured credit to such growing 
companies. The Credit Fund made its first 
initial closure in November 2020 with a gross 
commitment of ₹126 Crore as of March 2021.

The strategy of the Credit Fund is to make 
debt investments in high growth innovative 
companies backed by top-tier institutional 
GPs and established Indian promoters in the 
form of venture debt and structured debt. The 
pandemic has caused a lot of disruption to the 
way businesses are functioning and made a 
dramatic shift from offline to online – for work, 
shopping, healthcare, education, and many 
other services. Many Indian start-up companies 
were resilient and have swiftly rebounded 
their businesses back to pre-pandemic levels. 
Moreover, businesses of certain start-ups 
grew faster due to a sudden monumental shift 
to online operations. BlackSoil also boasts of 
such resilient companies in its portfolio which 
showed tremendous growth.

The Credit Fund has deployed its capital in 3 
portfolio companies, one which is a dermatology 
company & currently manages a chain of 22 
derma clinics, another providing smaller ticket 
housing loans to women to build or repair their 
homes in Tier 3 / 4 cities and lastly, a drone 
manufacturing company whose drones can be 
used for multiple applications namely mapping, 
surveying, inspection, surveillance & control.

c) Off Book Management
BlackSoil AMC through its anchor investor 
lead co-investments model has been providing 
alternative credit sourcing and monitoring 
services to its portfolio entities. In FY21, 
BlackSoil AMC has done 4 transactions 
valued at ₹65 Crore and has also successfully 
managed the debt of such companies.

3)  Saraloan Technologies Private Limited 
(Fintech Platform)

BCPL engaged with the management team of 
erstwhile LoanSimple to develop a Fintech Platform, 
Saraloan Technologies Private Limited (Saral) 
to provide instantaneous supply chain financing 
solutions to Micro, Small and Medium Enterprises 
(MSMEs) BlackSoil had been trying to provide retail 
loans to small businesses and Saral will enable 
BlackSoil to achieve a higher penetration into the 
retail market in a branch-less model with the help 
of technology. Saral has developed and launched 
its first version of a Merchant App with both LOS & 
LMS in the back end. 

Business Model and Synergies 
Saral has rolled out two products through the 
Anchor-Lead model. First product – Buy Now, 
Pay Later (BNPL) has received a very strong 
positive response and Saral managed onboarding 
5 channel partners and anchors in different fields 
and geographies in a period of 3 months since its 
launch in January 2021. The platform also has the 
capability to integrate with the system and data of 
channel partners through APIs. 

The platform is working seamlessly starting from 
customer onboarding, KYC check, underwriting, 
documentation, setting up limits, disbursements 
and collections. The system also provides full 
information instantaneously to customers, channel 
partners and the business team to track status of 
each transaction as well as provides a holistic view. 
Saral has also developed and launched its second 
product – Vendor Financing. 

BlackSoil provides a very distinct strategic 
advantage to Saral as it has a sizeable base of 
start-up companies where Saral can become supply 
chain payment solution provider in the start-up eco 
system for their customers and vendors. 

B. BlackSoil Key Highlights

BlackSoil continues to maintain a strong business model 
and superior asset quality supported by effective finance 
skills, self-originated credit book, embedded risk culture, 
and robust risk management practices. All these factors 
coupled with the management’s conservative approach 
contributed to the company’s controlled NPA book. This 
has been crucial for the organization’s smooth functioning 
throughout the year. 

Last year was full of achievements for BlackSoil despite 
significant challenges in the NBFC sector due to the 
coronavirus pandemic and consequent decline in the 
Indian economy. BlackSoil displayed sustainable growth 
and executed 26 transactions in this financial year with a 
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C Post COVID-19 emergence of new  
consumption pattern – BlackSoil focus 
areas 
COVID-19 has enabled Structural shifts in consumption

Leading to the emergence of sunrise industries, expected to fuel future growth & job creation:

Sector Current Market Size Expected Market Size [by 2030] Growth
$0.4 Bn $30.0 Bn 75x

$1.0 Bn $30.0 Bn 30x

$2.0 Bn $50.0 Bn 25x

$5.0 Bn $42.0 Bn 8x

$0.8 Bn $2.5 Bn 4x

$31.0 Bn $84.0 Bn 3x

$45.0 Bn $110.0 Bn 3x

AgriTech

EdTech

HealthTech

SaaS

Gaming

FinTech

E-Retail

Key growth enabler for new age 
businesses in India

Digital 
Adoption

Make-in-India 
push

Education 
delivery & 

working habits

Focus on 
Health & Fitness

Structural shifts 
in consumption

gross deployment of ₹364 Crore. BlackSoil continues to 
maintain its status as a systemically important NBFC. By 
financial year end of 2021, BCPL AUM stood at ~₹414 Crore, 
resulting in a decline of 3% YOY. However, the reduction in 
AUM was due to a significant number of successful exits from 
the portfolio either with prepayment or completion of loan 
tenure. BlackSoil’s abilities are highlighted by the fact that the 
overall exits during the year stood at ₹378 Crore, 12% higher 
compared to last year. The average XIRR from exited portfolios 
stood at 19.4% from 19 successful exits during 2020-21. 

The total debt of BCPL as of March 31, 2021 amounts to ₹207 
Crore. The amount consists of ₹0.5 Crore from banks, ₹200 
Crore from NCDs, and ₹6 Crore from Other Instruments. In 
the last financial year, the debt was valued at ₹203 Crore as of 
March 31, 2020. On the back of a strong and self-sustainable 
business model, during the year, BCPL has successfully 
raised ~₹27 Crore from its investors and its net worth 
increased to ₹246 Crore compared to ₹226 Crore in FY20. 
Major contribution to the increase in share capital in FY21 was 
from profits during the year. 

Operating income during the year stood at ₹73 Crore 
compared to ₹81 Crore in FY20. PAT during the year stood at 
18 Crore compared to ₹19 Crore in FY20. Marginal reduction 
in profitability would largely be on account of the global 
economic slowdown during the second half of FY21. BCPL 
could set the standards in the industry when it comes to ROA 
~4% and ROE (weighted average) ~11%. 

A few of the companies backed by BlackSoil in the current year 
are Valuedrive Technologies (Spinny), Kieraya Furnishings 
(Furlenco), Hiveloop Capital (Udaan), Moneyboxx Finance 
(BSE-listed), Diptab Ventures (LetsTransport) and Mahaveer 
Finance.

• India has the Second Highest internet users 
globally

• Digital penetration @ 50%
• Pandemic intensified the supply chain 

uncertainties
• FY22 budget has an outlay of $27 bn for 

Production Linked Incentives
• Consumers are shopping more consciously, 

buying local and are embracing digital 
commerce

• Telehealth utilization has stabilized at levels 
38x higher than pre-pandemic

• Covid to EdTech what Demonetization was 
to Fintech - Paid user base doubled to 90 
Mn in the year

• Impetus provided to incumbent industries, 
now on a growth trajectory – SaaS & 
E-Commerce 
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D. BlackSoil Business Model

The business model of BlackSoil has aimed to create a 
portfolio that grows sustainably and has a diversified risk 
profile. Over the years, BlackSoil has evolved to identify 
areas of growth and subsequently added new business 
verticals. This philosophy has ensured BlackSoil continues 
its upward trajectory.

1. Alternative Debt to Start-Up 
Companies

BCPL is continuously expanding its business of 
providing short to medium term loans to start-
up Companies. These Companies operate in 
high growth businesses, set up by professional 
entrepreneurs, with strong metrics and have 
also raised institutional funds. In FY21, BCPL 
has successfully funded 13 start-up businesses 
amounting to ₹125 Crore and has effectively exited 
8 complete deals and a few partial ones amounting 
to ₹120 Crore. This business comprises of two 
major categories:

a. For Working Capital & Assets Financing

BlackSoil empowers PE/VC-backed StartUp 
Companies that have showcased stable growth 
over the last 12 months of operations, with 
limited credit history and restricted access to 
traditional sources of finance, to expand by 
funding their resources through debt. Hence, 
they are able to leverage equity for growth. 
The debt can be utilized for numerous reasons, 
which might include Working Capital, Capex or 
other short-term requirements for temporary 
cashflow mismatches / bridge funding. Deal 
size ranges between ₹3 Crore and ₹50 Crore 
with a tenor of 12 to 36 months secured by 
first charge on specific assets/pari passu 
with existing lenders, escrow on cashflows, 
and other financial covenants. Such StartUp 
Companies are unit-level profitable and usually 
have a defined path and strategy to turn EBIDTA 
positive.

Since its beginning (April 2016 – March 2021), 
BCPL has completed 40 Working Capital 
& Asset Financing transactions with Gross 
Disbursements standing at ₹434 Crore.

b. Venture Debt 
In Venture Debt Financing, short to medium 
term loans are lent to High Growth Companies 
on the back of marquee Venture Capital (VC) 
Funds, that have showcased stable growth 
over the last 12 months of operations. This 
presents an attractive opportunity to such 
institutional-backed companies. Investment of 

capital on time is essential for consistent growth 
and momentum.

The Indian Government reacted quickly and 
imposed the lockdown right in the beginning 
which helped to contain the spread of this 
disease in India. The lockdown had a cascading 
effect in Q1FY21 impacting all sectors due to 
hurdles in supply chain activities.

Since beginning of 2021, traction in sectors 
which received headwinds due to Covid 
have been able to raise record amount of VC 
funds and hence even VD market has grown 
exponentially. Venture debt funding stood at 
~$290 Mn across 36 start-ups between Jan 
to Aug-21 as compared to ~$75 Mn across 29 
start-ups in the whole of 2020.

This emerging opportunity is currently being 
serviced by a limited number of niche NBFCs 
& Funds who understand such businesses and 
wish to diversify their portfolio.

Following are the primary requirements for 
these companies:

a) Bridge Funding

b) Runway Expansion

c) Revenue Acceleration

d) General Corporate Purposes

The sizes of the deals vary from ₹2 Crore to 
₹25 Crore, with a tenor of 12 to 36 months. 
These transactions are protected by way of 
First Charge on all assets, IP, Brand, Escrow on

cashflows, DSRA, Promoter Undertaking, 
Warrants, PDCs and DPN.

Since its beginning (April 2016 – March 2021), 
BCPL has completed 14 Venture Debt Financing 
transactions with Gross Disbursements 
standing at ₹94 Crore.

2. Alternative Structured Debt to 
Established SMEs 

This segment relates to secured lending to 
established companies and/or their promoters 
who have access to the traditional sources of debt 
but have restricted access to structured finance. 
These transactions have: adaptable & innovative 
structures, repayment options depend on the 
requirements of the borrower, quick assessment, 
turnaround time, and flexibility in end use of the 
funds. 

The deal size in these kinds of transactions is 
between ₹2 Crore & ₹25 Crore, with a tenor of 6 to 
36 months. The primary fund requirements of the 
borrowers are:
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a) Capital Structure and Growth Financing

b) Asset Financing

c) Acquisition / Bridge Financing

d) General Corporate Purpose

e) Stake enhancement by Promoter

BCPL secures these transactions through various 
structures by way of share pledge, hypothecation 
of movables, mortgage of immovable property and 
Corporate/Personal Guarantees, etc. 

Since inception, the NBFC has completed 34 
Promoter Financing transactions amounting to ₹421 
Crore. The outstanding amount as of 31st March 
2021 stood at ₹95 Crore.

3. Alternative Real Estate Debt 

In the last decade, the intensity in real estate 
funding was very aggressive and many NBFCs 
were active in this space. After the meltdown 
of IL&FS and Dewan Housing, the real estate 
lenders faced a huge liquidity crisis. Even banks 
started withdrawing their exposure in real estate. 
BlackSoil’s strategy to fund established developers 
to meet their funding requirements for advance 
stage projects worked effectively. Further after 
the Government of India passed the Real Estate 
(Regulation and Development) Act, 2016, which 
came into effect from May 2017, it was seen that 
the small players were finding it challenging to meet 
the strict regulatory requirements. The unorganised 
source of financing also started disappearing 
from the market. The COVID-19 pandemic further 
aggravated the shortcomings of this sector. 

BCPL had changed its strategy since 2019 and 
has gradually started reducing its exposure in the 
real estate sector but it continues to provide debt to 
established developers through its Real Estate AIF 
Debt Funds. This alternative credit if offered to such 
developers who require the same to tide over their 
short-term needs of funding, where certain cash 
flows in the subsequent months can take care of 
the principal repayment. BlackSoil’s real estate AIFs 
primarily provide debt to real estate developers 
based in Mumbai, Bangalore and Hyderabad. 
This strategy is working out very well. The former 
management team of Walton Street India has 
integrated with BlackSoil and monitors the AIF Real 
Estate debt business. 

Since its beginning (April 2016 – March 2021), 
BCPL has made Gross Disbursements of ₹480 
Crore across 23 transactions in Real Estate SME 
lending. The outstanding amount as of 31st March 
2021 is ₹132 Crore, which includes its investments 
in the Real Estate AIFs as an anchor investor as 
well. 

4. Micro,Small and Medium Enterprises 
(MSMEs) Debt

BCPL also extends its financing solutions to the 
ecosystem of start-up channel partners who are 
looking for small ticket retail loans for their customers 
and vendors. Small and Micro Businesses form the 
foundation of the Indian economy. The country has 
75+ Mn MSMEs Debt who need credit of ~$380 Bn 
however, a considerable share of these MSMEs 
Debt do not have access to traditional forms of 
capital. Catering to these underserved players is 
an important function of the Indian finance market 
and is necessary to keep this sector expanding and 
ensure its smooth functioning by providing timely 
investments.

BlackSoil with the help of Saral, its fintech platform, 
has been developing products in the supply chain 
payment solution through its relationships with start-
up channel partners. Initially the focus is to provide 
Invoice and Vendor Financing in this ecosystem 
by leveraging technology. An overview of the 
development of Saral in its 3 months of operations 
in FY21 is as under:

 

64%

3%

11%

20%

3%

32%

3%

21%

40%

4%

30%

5%

27%

37%

2%

26%

6%

23%

2%

43%

FY18 FY19 FY20 FY21
Real Estate Debt Real Estate AIF

Structured Debt
Start-Up Companies Debt

MSME Debt

Alternative Credit Platform - Portfolio Allocation
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(In ` Lakhs)

*CONSOLIDATED BALANCE SHEET AS AT MARCH 31, 2021
Particulars  31 March 2021  31 March 2020

I Equity and liabilities

1 Shareholders' funds

(a) Share capital  4,970  4,870 
(b) Reserves and surplus  19,663  17,742 
(c) Money received against share warrants  0  0 

2 Non-current liabilities

(a) Deferred tax liabilities (Net)  51  -   
(b) Long term borrowings  19,762  14,719 
(c) Long term provisions  737  509 

3 Current liabilities

(a) Short term borrowings  655  5,178 
(b) Trade payables

-  Total outstanding dues of micro enterprises and small enterprises  -    -   
-    Total outstanding dues of creditors other than micro enterprises and 

small enterprises
 138  67 

(c) Other current liabilities  5,961  4,734 
(d) Short term provisions  298  565 

Total Equity and Liabilities  52,234  48,383 

II Assets

1 Non-current assets

(a) Property, plant and equipment
- Tangible assets  55  56 
- Intangible assets  113  22 

(b) Non-current investments  12,310  8,526 
(c) Deferred tax assets (Net)  2  49 
(d) Long term loans and advances  13,819  11,791 
(e) Other non current assets  250  231 

2 Current assets

(a) Current investments  11,732  7,323 
(b) Trade receivables  2  9 

(b) Cash and bank balances  1,372  3,473 
(c) Short term loans and advances  12,245  16,426 
(d) Other current assets  336  476 

Total Assets  52,234  48,383 

*Extracted from the Audited Financial Statements
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(In ` Lakhs)

*CONSOLIDATED STATEMENT OF PROFIT AND LOSS FOR THE YEAR ENDED 31 MARCH 2021

Particulars  For the year ended
31 March 2021

 For the year ended
31 March 2020

I Incomes

Revenue from operations  6,269  7,340 

Other income  987  790 

Total revenue  7,256  8,130 

II Expenses

Employee benefits expenses  954  806 

Finance expenses  2,550  2,838 

Depreciation and amortisation  25  17 

Other operating expenses  1,231  1,197 

Provision for Loan losses  (5)  605 

Total expenses  4,755  5,463 

III Profit before tax (I - II)  2,501  2,667 

IV Tax expense

- Current tax  628  801 

- Deferred tax (credit) /expense  98  (8)

V Consolidated Profit for the year (III - IV)  1,775  1,874 

VII Earnings per equity share

- Basic  3.49  4.08 

- Diluted  2.97  3.87 

*Extracted from the Audited Financial Statements
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Notes
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Blacksoil Capital Private Limited
1203, Lodha Supremus, Senapati Bapat

Marg, Lower Parel (West), Mumbai, Maharashtra 400013

Tel: 022-24812200

Email: info@blacksoil.co.in

Website: www.blacksoil.co.in


